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Closed user group mobile network to connect 

1.1 lakh police personnel in TN 

 
Vinit Dev Wankhede , Inspector General of Police,Chennai 

BSNL will provide network 

Chennai, March 14:    

A closed user group (CUG) mobile network will connect 1.1 lakh police personnel in Tamil 

Nadu to disseminate information instantly right from the Director-General of Police to a 

constable.  

http://www.bsnltnj.tk/


Family members of policemen will be included in CUG in future, taking the total number of 

people to around 8 lakh, said a senior police official.  

Biggest network 
 

BSNL will provide the CUG network, which could be one of the biggest such networks in the 

country, according to Vinit Dev Wankhede, Inspector General of Police, Technical Services, 

Tamil Nadu. The Department is now focussing on developing mobile apps for personnel 

administration, he said at the CII Mobile Conference 2014. At present the CUG is available at 

the police station level. However, the state-wide CUG will help send the message from a central 

server room set up in Chennai.  

Wankhede said the State police department wants to use the mobile platform as an efficiency 

tool, as an internal administrative tool and improve transparency in delivering services to 

citizens. Mobile has also created a new kind of challenge for the Department as the same 

platform is being used by criminals.  

He sought the help of private sector companies in developing solutions to curb this growing 

menace.  

Social media also causes problem. For instance, in the recent Muzaffurnagar riots, people shot 

pictures and uploaded them in social media creating big law and order problem. It is difficult to 

stop this, he said.  

Control room 
 

The Department is setting up a State Master Control Room in Chennai and many of the systems 

are based on mobile-platform.  

There will be Emergency Call Management System. For instance, if one dials 100 from any part 

of the State, it will land in the control room in Chennai, and the call will be diverted to the 

respective area for action. Earlier, it worked in silos with each district having its own 

jurisdiction.  

It is also planning a First Response Management System where nearly 500 vehicles on the road 

to attend to emergency calls, he said.  
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BSNL broadband “BB Home Combo 950” plan 

going to be Rs.950 to Rs.999 from 01.04.2014  



 

@@@@ 

BSNL Full usage offer for 90days from 25.03.14 –Rs.200 to 

Rs.999…10% extra for Rs.1000 to Rs.2999 
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Jan 2014: 772.62M Active Mobile Connections In India; 

BSNL Loses 1.57M Connections 

 

Mar 13th, 2014    

According to the Indian telecom regulator TRAI, India added 10.23 million “active” connections 

during the month of January 2014, while it added 7 million total connections during the month. This 

indicates that several users who hadn’t been using their extra SIM card, began using it since the call 

rates have gone up and the propensity to use an additional SIM for cheaper calls might have 

increased. 

This is the fifth consecutive month where India has added more number of “active” mobile 

connections than the total number of connections. 

Another interesting thing worth noticing is the continued dominance of the top three and the top four 

telecom operators in the country: Airtel, Idea and Vodafone combined, account for 55.22% of the 

total mobile connections in India, and 62.2% of the active connections. With RCOM, the top four 

telcos account for 68.3% of the total mobile connections in India and 76.4% of the active 

connections. 



 

The split between various telecom operators, in terms of active connections 

 

Active Connection Base 

The Active connection data represents peak VLR (Visitor Location Register) data for the month. 

Some stats: 

- There were 772.62 million active connection in the month of January. 

- Idea has 101.79% of its connections active – the maximum among all the operators. TRAI says the 

percentage of active connections is more than 100% due to in-roamers. 

- Airtel has the second highest active connection base of 96.16%, followed by Vodafone at 

95.70%. 

In terms of the number of active connections, Airtel leads with 193.12 million connections followed 

by Vodafone at 155.21 million connections. 



 

 

Mobile Operator Leaderboard For January 2014: 

- Airtel added 2.43 million connections, taking its connection base to 200.83 million. 

- Vodafone added 1.78 million connections, taking its connection base to 162.18 million. 

- Idea added 1.53 million connections, taking its connection base to 130.21 million. 

- Aircel added 1.53 million connections, taking its connection base to 68.44 million. 

- BSNL lost 1.57 million connections, taking its connection base to 94.71 million. 



 

- In terms of active connections, West Bengal leads with 92.91% active connections, followed by 

Maharashtra, Assam and Madhya Pradesh. Tamil Nadu has just 75.82% active connections, the 

lowest among all circles. 

- UP (East) has the most number of connections, with 75.39 million connections (75,396,144 

connections). Tamil Nadu is second with 74.66 million connections (74,660,985 connections) and 

Maharashtra is third with 71.39 million connections (71,391,771 connections). 

- Bharti Airtel holds the maximum percentage market share of wireless connections at 22.48%, 

followed by Vodafone at 18.16%, Idea at 14.58%, Reliance at 13.17% and BSNL at 10.60%. 
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'Telecom companies likely to hike 2G rates to push 3G usage' 

'Telecom companies likely to hike 2G rates to push 3G 
usage' 



 Mar 12, 2014  
(Tariffs for 2G and third-generation…) 

NEW DELHI: Tariffs for second-generation (2G) and third-generation (3G) data services are likely to 

converge over time as mobile phone companies could raise prices for 2G data offerings, having lowered 

3G data prices in the recent past, a senior executive from Vodafone India said. 

Mobile phone companies may adopt this strategy to propel first-time smartphone users to use 3G and 

push their existing 2G data users to experience faster speeds on 3G, say experts. 

 
"We brought down 3G prices about four months ago and we expect that 2G and 3G prices are going to 

converge in the future," Vodafone India's Delhi circle head Subrat Padhi said. 

However, companies may not be able to lower 3G rates further, Padhi said. He was speaking on the 

sidelines of an event to launch Vodafone's plans to promote 3G awareness among its own customer base 

and new smartphone users. 

Vodafone said that only a fourth of its 160 million subscribers use smartphones, of which only half use 3G 

services. The company wants to increase this share of 3G users by making people aware that the 

technology gives better browsing experience and faster speeds. Top telcos, including Vodafone, had 

spent thousands of crores in buying 3G bandwidth through auctions in 2010, and had to price the 

services high to recoup the cost which proved unattractive to cost-sensitive subscribers in India. 

Carriers thus have been forced to reduced tariffs of high-speed 3G plans significantly over the past 

couple of years. Leading telecom companies including Bharti Airtel, Vodafone India and Idea slashed 

tariffs by over 70% in 2012 in order to boost usage. Since 3G usage has doubled year-on-year for the 

companies. 

In contrast, telcos have raised tariffs for 2G data indicating that the industry is already moving in that 

direction. The last increase was done four months ago when discounts were cut in various circles and the 

amount of free data was lowered without touching headline tariffs. 

Padhi added that initial signs of convergence were evident as differences between 2G and 3G tariffs had 

significantly reduced. 

@@@@@@@@@@@@@ 

http://economictimes.indiatimes.com/topic/Bharti%20Airtel


BSNL’s optical fibre network may be hived 

off into a new unit 

  

 

State-owned BSNL firm has the largest fixed-line infrastructure in the country  

New Delhi, March 11:    

The Department of Telecom is looking at the possibility of hiving off the optical fibre cable 

infrastructure owned by Bharat Sanchar Nigam Ltd into a separate entity in a bid to unlock 

value.  

BSNL has the largest fixed-line infrastructure in the country, with a network of over 600,000 

route kilometres of optical fibre cable.  

The move is part of the Government’s decision to hive off various assets owned by BSNL into 

separate units. This includes the company’s land and tower assets. BSNL’s cable assets are of 

high value given that the telecom industry is shifting towards high-speed broadband services.  

Fibre-based cable networks act as a backbone to transmit data even on wireless networks. Private 

telecom companies such as Reliance Jio and Airtel have inked an agreement to share each 

other’s cable network. So far, BSNL has not been able to strike any such deals with private 

telecom companies.  

The Government is hoping that the business opportunity for BSNL will change by hiving off the 

assets into a separate unit. For example, it is looking to offer an equity stake to private players in 

the tower asset unit.  

Second largest portfolio 
 

BSNL has 61,622 towers, which is the second largest tower portfolio among all telecom 

companies. Indus Towers, a joint venture between Airtel, Vodafone and Idea Cellular, is the 

largest player with 120,000 towers.  

According to DoT calculations, if the tower assets were a separate entity, that entity would have 

earned 964 crore in 2012-13. Based on certain assumptions, DoT expects the EBITDA of the 

proposed tower company to touch 2,357 crore by 2023.  

The total asset base of the proposed company is estimated to be 7,226 crore, with fixed assets of 

6,517 crore and net working capital of 708 crore.  



Since the hiving off will impact BSNL’s top line, it has been proposed to incorporate ₹2,500 

crore as loans from BSNL at an interest rate of 12 per cent. The earnings by way of interest 

would neutralise the negative cash impact on BSNL, the note stated. Earnings from the optical 

fibre network could be much higher as BSNL’s infrastructure reaches some of the remotest parts 

of the country.  

Union may oppose move 
 

However, the biggest opposition to this move is coming from the employees union, which has 

threatened to go on an immediate strike if any decision is taken without discussion.  

@@@@@@@@@@@@@@@@@@@@@@@@@@@@@@@@@@ 

70 percent of mobile network operators willing to outsource backhaul  

New Delhi, India, 12 March, 2014 

 Untapped Business Opportunity for Multiple System Operators (MSOs) to Support Small 

Cell Rollouts, New Research Finds 

At Cable Congress 2014 today, Amdocs, the leading provider of customer experience systems 

and services, released new research that explores the challenges involved in deploying and 

managing small cell networks, and identifies an opportunity for cable and satellite providers 

(also known as multiple system operators, or MSOs) to create new revenue streams through 

partnering with mobile network operators (MNOs) in the rollout of small cells and Wi-Fi 

networks.  

The survey was conducted in January 2014 by Real Wireless – the leading independent advisory 

firm on wireless strategy and small cells – and includes 40 national and large regional MNOs, 

MSOs and converged wireless/wireline operators from North America, Europe and APAC. The 

report is available for download here. 

Key findings include: 

 Small cell rollouts are being delayed: while 70 percent of MNOs surveyed plan to have 

significant small cell deployments by 2018, the majority predict slow rollout  

 MSOs have the necessary skills and experience for small cell deployment:challenges 

identified by MNOs in small cell rollouts include project management (65 percent), 

negotiation with partners (45 percent) and technical aspects (40 percent) –challenges that 

MSOs are well placed to overcome through their expertise in the installation and 

maintenance of dense networks in the field  

 MNOs willing to partner: to succeed, 70 percent of MNOs are prepared to use small cell 

networks rolled out by or owned by a third-party, such as an MSO  



 MSOs need to recognize and capitalize on their small cell expertise: 85 percent of MSOs 

believe that technical aspects of small cell rollout are different from their normal 

deployments and as a result only 40 percent of MSOs have plans to support small cell 

deployments this year. This is surprising given that 70 percent have either already 

launched or plan to launch public Wi-Fi, which has very similar requirements to small 

cells in terms of backhaul, power and installation 

 Automation tools will be critical: 85 percent of respondents believe that automation is 

critical or important for small cell deployment; however 80 percent believe their existing 

processes and tools are inadequate 

“With mobile data traffic predicted to increase 11-fold from 2013-20181 small cells represent a 

critical element of an MNO’s strategy to expand mobile network capacity and improve the 

overall user experience, yet rollout challenges are causing small cell deployment delay,” said 

Charles Chambers, managing consultant with Real Wireless. “The research has identified that 

there is a clear business case for MSOs to partner with MNOs. MSOs have valuable skills and 

experience that can be applied to small cell deployments and MNOs are looking for these skills. 

However, for small cell rollout to be successful it’s widely recognized that appropriate workflow 

and planning tools are required.” 

“Automation tools such as the Amdocs Small Cell solution address the technical challenges cited 

by service providers and reduce network design and deployment time and costs,” said Rebecca 

Prudhomme, vice president of product and solutions marketing for Amdocs. “While this research 

indicates that there are many reasons why MSOs should partner with mobile service providers to 

provide backhaul, automated small cell rollout is also important for MSOs as they expand their 

Wi-Fi footprint and upgrade their Wi-Fi networks.” 

@@@@@@ 

 

www.bsnltnj.tk 

 

http://www.bsnlmktg.tk/

